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M. Com. (Sem. IV) (CBCS) Examination
April / May - 2018
International Marketing
(Group-3 : Marketing) (New Course)

1
Time : 25 Hours] [Total Marks : 70
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ENGLISH VERSION

Instructions : (1) Attempt all two questions based on Internal
Options.

(2) Right side digit indicates the marks.

1 "International Marketing Environment changes rapidly” 20
viewing this statement explain political and legal
environments influence on International marketing decisions.

OR
1 Describe various International market entry strategies 20
with suitable examples.
2 Describe International trade product life cycle. 20
OR
2  Explain various factors affecting International Price 20
determination.
3 "Distribution channel decisions at International level is 15

very Important" considering this statement explain roles and
functions of International distribution channels.

OR
3  Describe selection and management of overseas agents. 15
4  "Communications across countries is complex and 15

challenging." considering this fact explain complexities and

Issues of communication across countries.
OR
4  Describe various sales promotion strategies with suitable 15

examples.
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